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VATUABLE THFORMATION FOR MAGICIANS A

It is a plezsure to release this information to you, Here is informa- /
tion gethered over the years-from close association with Magicians in 2zl
fields of the Magic business, along with the very latest informetion and
methods as given to me for release in this publication by men in those fie-
1ds, men who have been a success in their perticuler field, Not million-
a2ires but men vho have mcde an honest living by the grend art of Magic.

By U, s Grant

Just lean back end close your eyes for a fewr moments and picture all
of the fields in M. gic thet you can go into for nrofit or pleasure, Picture
yourself in that field for which you are suited., In this publication you
will find just how to go after that dream and make it a reality,  M2by a
cruise to South Americe for 37 days...A weeks cruise to Bermuda... & winter
jaunt to Florida,..A summer vecation in the Adirondecks or the Berkshire
Hills,

If you heve faith in-yourself, your act or show, and use a little bus~
iness sepse along with it, you zre bound to succeed. As one old timer says
"Magic or showbusiness is no different from any other s iness. To succeed
you must use the proper advertising and work eight hours a day, Do not
wait at home for people to come to you, They do not do that in any other
business end vill not do it for an zc¢t or show, You must contact them. It
pays off. Don't be a waiter, if you are get a2 job in a resturant."

Even if you do not use any of-this material zt this time, et a later
date you mey want this informetion, so save this publicestion, it is valua-
ble,

Best Of Inel:

Published By
U. F. Grant

Columbus 4, Ohio
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SUMMER & VINTER RESORT HOTELS CONJUR Y Of Viey,
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Heving lived in the Berkshire Hills for meny years I heave had th? opportunity
to see all of the Magicians-vho played the summer hotels in thet sect;?n, to talk
to them, to see their shows, to see their collections and how well Magic went over

with thet type of audience,

Many New England Magicizns pleyed this field in the summer months and . worl:c?d
club and school detes in the winter time, Others nleyed the hotels in Florida in

the winter months,

Your Chember of Commerce can tell you whom to contact in New England and Flor-
idz thet cen supply you with a list of summer and vinter resort hotels, Vith the
help of friends or an advertising egency work up a nice letter to send to the mana-
gers of these hotels telling them you would lilke to play their hotel on about such
and such a date, Inclose an advertising folder if you have one, If not, a post
czrd or folder ith your picture will do, Tell him the type of show you work and
be sure to mention that it is a clean vholesome show with no smut or wise cracksill
If you can send recommendations as to your act and character they will be of value,
After you receive your renlies you can work out a route with the aid of a map, A
car is necessary for these dates since most are in out of the way places,

The type of show best suited for these hotels is a club act. Illusions or
effects of a large nature are usually not suitable, You can work these dates as a
single act or with the Mrs, or one assistent s desired, Mental, comedy end strzi-
ght-magic all go over well since the sudience consists of children as well a2s grown
ups, and usually quite a lerge percentage are elderly people. The same clientele
goes back to the same sumuer resorts yesr in and yezr out,

Here is how you usually work these spots, Vhen a date is arranged with the
hotel, you send on, about a week in zdvance, a small printed sdvertising card in
displey type announcing your show, and filled in with hand print or rubber stamp is
the time and date of your appearance, The hotel places thet card on their bulletin
board & day or two in edvance of the show, You errive sometime in the afternoon
and the hotel usually gives you your dirmer, Your show goes on in the parlor after
dinner, around 7:30 or 8 Otclock, and should run sbout an hour, During the inter-
mission between the first and second part of your sct you pass a basket for a coll-
ection, Some pass it before the last trick, This collection idea is used by all
shows that play these summer resort hotels and the guests know and expect that,
Beck in normal times the lMegician would average about $20,00 on a collection, Durs
ing boom times of course you get more, In the collections you get buttoms, dimes,
quarters, halfs and bills, as high as five doller bills,

A good idea used by many is to have stend-up type place cards printed announc-
ing your show and have these placed on the dinner tables that evening as a remind-
er.

‘Another good idea is this,- As soon as you arrive get e bellhop to help you
get your things in and arranged, ete, Tip him 2 dollar for his trouble and he will
be 2 lot of help to you,

The hotel usuelly gives you a room for the night and your breakfast so  there
is practically no expences other than your gas aznd oil and a noon lunch,
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My good friend, the lgte L, Raymond Cox, who, for years, played in New lflngland
in the summer and Florida in the winter, would also book swmmer boys cemps — in the
vieinity of the hotels, For off dates or between jumps he would get a list of boys
camps and write them that he would be pleying in thet vicinity on such and such a
daté znd could give them a good show et a reduced rate, He usually would get about
%35,00 for a show at a boys camp.

Tn the above field you get the type of audience that likes lagic and are very
responsive to your cleverness and entertaining ability.

To play these dates you should always dress neat, keep your equipment in  good
nest condition and conduct yourself like a gentleman at 21l times, Last but not le-
ast, have a good show that you can present properly or you will not meke any money.
They have seen and still see good mogicians at these places every season end can
compare you with the others,

The late Professor Kreiger, who pleyed the summer hotels in New England for
y}ears with huge success, found it paid off to worl pocket tricks around the hotel
lobby in the afternoon to advertise his show thet evening,

PLAYING CRUISES

llhen I had my lagic Store in New York a few years back I helped mény Magicians
to get booked on cruises to Bermuda and South America. I also helped many who went
on these cruises to select types of pocket tricks to take along and sell as a side
line,

In the event that the methods-have changed since then, my good Ifriend and cle-
ver club Magician of Hew York City, 1. Re. Williston, has sent me the very latest
informetion on these cruises, There zre two agencies in New York that book cruises,
One is the Lou lang Agency at 507 Fifth Ave, and the other is the Henry Herman In-
tertainment Bureau at 1250 - 6th Ave,

Both of these agencies book cruises to South America and Bermuda, The Bermuda
trips are for seven days and pay 35,00 net to the performer. This does not include
tips which run about {15.00, You &re given first class passage for the trip. Most
acts teke it just for the vecation, You break about even and get a $350,00 trip
free. You usually do one show going dovm and one coming back,

The South American Cruises are quite different, They are on the SS Argentinia,
the Urzguay and the Brazil, Herman books acts for the Argentina and Lou Lang books
acts for the other two ships, The cruises are for 37 days and you do 7 shous in
all, five of which must be different, Here is the schedule. You play two shows be-
tween New York-and Rio, one between Rio and Buenos Airies, one between Buenos Airies
and Montivideo, then one on the way back from Montivideo to Rio, All of these acts,
five in all, must be different, At Rio you change to another boat with a different
passenger list and do two shows on the way baclt to New York, and they can be any two
from the five you did going dovm,
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For the 37 Days you are paid $292,00 out of which you pay the agent 10 percent
and then take care of your tips which amount to about $50,00, The tips include the
following: Tins to the deck steward who takes care of your room, the waiter gnd
the head waiter, You net around $210,00 for the entire trip, This cruise also in-
cludes first class passage. If you were to go on this cruise as a paying passenger
it would cost you from $1300 to $2000.

You 2lso mey cerry along some good pocket tricks to work and sell at the bar;
then I was in New York and Mickey liacDougal was about to tzeke one of these cruises,
I sold him on the idea of talring zlong a couple of hundred sets of two card montes
to sell, He sold them out at a dollar a set, They cost him about 5 cents a set,

These cruises usually use Magicians and singers as they can change their acts
at each show, For a cruise of this nature you usually do a fifteen or twenty min-
ute club act.

HELPING TO ELTMINATE FREE SHOWS
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Here is an out used with great success by a Doctor to get away from free shows,
hen called on for a free show he explains that if he did free shows he would be
kent so busy that he would not have time for his practice, and so as to treat all
the same he has madde a set rule and adhered to it, He says that he will be pleased
to put on ashow for them if they are willing to write out a check for any charity
they desire, and then a check for him to help cover his expenses for equipment he
hes to purchase to keep-his show up to date with the latest triocks as they come out,
As to the check for him, he leaves that up to them, They can give him eny  amount
they desire zfter seeing his show, He reports that it has worked out very well and
the checks for himself have run into 2 nice sum in the course of a year, This idea
has made his hobby of Megic self paying so that he can pick up the late tricks and
bool:s and attend the conventions,

HOW TO ROUTINE A MAGIC ACT OR SHOU
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An act should open with a snappy effect thot requires prectically no patter
and should be followed up with one or two more effects of the same tyve. This
should be followed by an effect thaet requires help from the audience, either in bo-
rrowing an article, having = cerd selected, or having one or more members of the
audience come up to help out with an effect., Next should come a sucler effect fol-
lowed by a comedy effect, For closing a colorful production is best., It hes been
proven that to obtein applause at the close of an act a production is far better
than a venish. '
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1ith = full evening show it is best to open rith productions of flowers, bowls
of weter, etc., with a musical beckground. An illusion or tiro should follow, Next
should be a few small effects in number one stage and into the audience to  borrow
en article for an effect such s the nest of boxes, etc, From this you go back
into another illusion or other large effect. Follow this by a strong comedy effect
with the assistence of a child from the sudience. Next, an effect useing a commit-
tee of adults from the audience, Your closing effect should be your most  specta-
cular illusion., A double exchange illusion mzles an ideal closing eifect,

IDEAS
S

FOR SALESIEN 1HO DO MAGIC
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It hzs been proven by hundreds that a salesman tho does a fewr pocket tricks

for his clients is most successful in his field and the Magi has increased his sal=-
es meny fold., As they are certzain to remember the man who does magic, they are al-
ways glad to see him drop in and usually greet him with "het!s new in tricks this
time?"

The salesmen should always try to have a different trick on easch trip- around
his route., It is also azn excellent idea, for the first few times at lezst, to use
an eifect which you czn tie in with the line of business which your prospect is in,
For example, Paul 1/illiams of Columbus, Chio is in a business vhich requires him to
call on banks., He keeps his eyes open for any tricks with money, checks, etc. As
2 result he hes made a huge success of his salesmenship, thenl:s to Megic, In add-
ition to helping him greetly in his regular line of work he also was shead in  the
magic line, The bankers get him dates to play at Clubs in their town if he is sta-
ving overnight, and usually the dates pay very well, Paul always carries his act
in his car for occassions which arrise lile this.

James lheeler, also of Columbus, calls on doctors in this section and receives
a royal welcome from all of them every time he calls, They stop everything, lot
petients wait, and send word for Jim to come in so they can_sgoz—twiok.. Jdim _has ™=
been directly responsible for scores and-scor® s in this section to get
sterted in Mzgic, He hes- d that they lil:e to have him tezcirthem a simple tr-
ick at times and they appreciate itv—In-mest-cases they zet the Megic Bug and be-
come his greatest friends, and Jim gets them into the Magic fold, Jim is one of
the most successful good 1ill men in his field and a grezt part of it is due to

his fine magic,

A salesman should not forget the secretary of the men he calls.on, Remember,
she is the one who usually -ets you in to see the client. You should work o cute. .
trick for her from time to time and she will alweys have a good word for you., For
thet matter a2 stunt for any of the office force is alwzys-good business. Distribute-
ing recent novelties is also cheap advertising that always peys off,

REMEMBER: You must be tactful and not do a tricl: at the vrong time. Your
first trick on your first call should be of an impromptu nsture, TFor example, as
your client takes out a cigarette you palm your lighter or bool: of matches, ‘reach.
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up and apperently pluck them from the air and give him a light, ’I‘his.; ‘..Till aEtract
imnediete attention and in most czses they will ask if you are a Megician, If you
explzin that you do Magic s a side line or hobby they will aslk to see enother tr-
iCko

TOURING THE WORLD ON FIVE GOOD POCIET TRICKS
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Here is a success story of how g yound man toured the world on five good pock-
et tricks, He piclked five that had laymen appeal, five that could be worled close-
up as pocket tricks and still could be worlzed before & club group so that they co=
uld follow what was being done and see them ezsily. He mastered these five tricks
to the last word of perfection.

His next step was to call on his local paper and tell them of his intended
trip around the world on {ive pocket triclis, He worked a couple of his best eff-
ects for the editor of the paper. Nexi, he explained that it was his intention to
call on the paper in ecch town that he passed through and work a couple of  tricks
for the editor to get a write up in the paper., In the irite up he would have them
mention thet he could be contacted through the editor to put on a show for any gr-
oup or club that was heving e gethering that evening and that besides his Magic Act
he would tallk of his experiences on his trip, how he was making out, etc, After
the program he would take up a collection to help finance his trip.

This was such an unusuel idea that it wes NEWS. Neturslly the editor gave the
local boy a big wurite up and this vublicity brought in several shows right in his
home tovm to help give him a grand sendoff, He also arranged to send a letter to
the editor from time to time telling vhere he was, how he was meking out, what un-
usual experiences he had, etc., This in itself is an excellent idea, to sell the ed-
itor on the idea of peying you for these articles to be run in the paper.

Vith a few copies of the local paper telling of his proposed trip and of the
shows in his home tovm he was set for his next step, Uwon his arrival in a towm
he would czll on the editor of the paper and displey the write-ups from the pre=
vious tovms he had visited and this would pave the way for success in the present
toim., So on he went across the country. He saved up money for a trip to Europe
and once on the boat he started putting on shows and taliing up collections, He re-
ceived a write-~up in the ships news seying thet he would teach 2 trick to any . of
the passengers for five dollars each. As a result his trips by bost practically pa-
id for themselves, and so he toured the entire world.

1ith the money saved on the trip he was able to go through college and today
he is a very successful lawyer and prominent amateur lzgician,
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HAVING A IFETSPAPCR SPONSOR YOUR SHOW
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Call on your local newspaper and explain to them the fact that a good percent
of their success depends upon good neusboys who are polite and deliver their  pap-
ers promptly. State that you have found thet an extra show for them during the
season is an excellent morale builder and pays off dividens to the paper, Since you
are in this section, you explain, you would like to arrange to put on a show for
the boys for z moderate sum to be pzid by the paper, State that in the show you
will work several tricks with newspapers and bring out points of interest ~to the
boys in their particular field vhich do not appear in other fields for boys, - that
a larpe mejority of the successful business men of today are former newsboys, and
thet it was their fine neusboy- training which sterted them on the road to success,
Thais, you explein to the paper, helps to keep the boys interested in their paper
carrying job and eliminates the necessity of having to change boys on the routes
all the time.

I It is also importent to explain that publicity to the effect that they are
giving the boys this extra Ifree show in apvreciation of their fine record will win
the approval of the subscribers and advertisers as a fine act by you and this al-
weys pays dividens in the end. :

HAVING STORES SPOUSOR YOUR SHOW
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Here is a plan that-works out very satisfactorily. Call on the President of
a large department store, they will usuzlly go for this idea. Relate your story to
him in a straight forward manmer without any verbsl detours, end tell the truth
only, If the President is to busy to see you he will turn you over to the proper
person.

tplein thet you are a Magicien and present a clean, wholesome entertaimment ,
suitable for many places that cannot afford to pay for entertainment. Say that he
no doubt Imows of several groups of this type himself, and if not you have a 1list
of such groups, Stete that you heve found it 2 nice gesture as well as  excellent
advertising for a store of his type to sponsor a show for one or more of these gr=-
oups. Say thet you can present one or more shows for him et such and such a price.
Suggest that in some cases he may want you to pass out samples of some item they
are featuring at the time, Also emphasise the fact that your act will bring in
the neme of the sponsor in a tectful manner, and that you will notifly the papers;
if they prefer, to the effect that you are appearing at such and such a meeting,
church or club through the courtesy of the store,

It is also well to watch for announcements of annual banquets to be held. Most
all groups such as ball teams, bowlers, etc., have an annuel banquet or similier
arfair. As you hear of these affairs, go to a local sport store and sell them on
the idea of sponsoring your show for the banquet, etc, This is the best type of
advertising they could do since a show furnished free by them is far better than
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the same zmount of money spent in newspaper advertising.

Some lgicians heve even boolzed themselves into large Super Markets on  their
Grand Opening, They would put on several acts during the day in the store or store
irindow, using tricks connected with merchandise sold in the store and producing and
handing out samples.

HOW TO BOOX & SELL TICKXETS BY PHOUE
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This method hes been proven most successful by meny Megicians, Jack Courtney
wes kind enough to pass this informztion on to me., He has used it meny times with
great success.

The usual method of operation is to go into a towm and get some organization
to sponsor your show to raise funds for some charity, for their building fund etc.
Tell them that you will do the selling of the tickets, they merely have to furnish
the hell and they get -50% of the net profit. This is such a good sounding proposi-
tion that they cen hardly refuse it, .

Have them furnish you with a2 list of business men who zre lmowm as ones who
will cooperate on a good cause., After obtaining the list you rent 2 vacant office
or storeroom for a week and have one or more telephones instelled with unlimited
service, You then phone the verious merchants explaining that you are c¢a2lling for
the { what ever club you are working for ). Stete that you ere presenting a bene-
£it shouwr to ragise funds for such and such a cause end thet you would like to have
him buy a block of tickets. He can pass the ticlzets on to friends or customers or
you will pess the ticlets on to a Childrens Home for him, You should have a set
telk prepered to be used for 21l those contected by phone, It is best to start in
by asking them to buy a large block of tickets., Then, if they refuse on that, re-
ply that even half a block of tickets will help the cause along a lot =nd they can
herdly refuse thzt,

As a rule, one or two persons do the phoneing vhile a third person goes out on
the delivery of ticliets and collection of the money. The best way toget around to
find the verious places, if you are not familiar with the towm, is to have the Pre~
sident of the club suggest a member with a cer who cen drive you around for the pi-
clkup.

Any merchants vho cdo not come through and buy tickebs from the phone conversa-
tion should be called on personally, having one of the members of the club go
along with you to help put the sale over,

Before the money is split you deduct the cost of rent, nhones, pay for persons
time phoneing, and pey for the time spent delivering tickets and collecting money,
After these deductions are mede, the balance is split fifty fifty with the club, If
a weel is spent on promoting a show like this your share of the profits mey run as
high as a -thousand dollcrs or more. Dont meke a racket of this lilte some do and
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deduct large amounts for the phoneing and pickup, etc., so thet when you come ?o sp-
1lit the club gets only a very small amount. This will turn a towm against megic and
create 111 will, ALSO....Put on a good show znd give them their moneys trorth.

PROGRAM METHOD OF MAKING MONEY
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This works similiar to the previous method just described, At times the two
are used in conjunction.

Call on 2z club and state that you can present a good show for them and that it
W#ill cost them nothing outside of furnishing a hall, Tell them that on 2ll tickets
sold they get to keep the full emount, so they cant loose, For your share, you ask
for the right to solicit and sell advertising and to publish a program which you
will turn over to them free of charge to be given out at the show,

Heve the club give you a letter to the effect that you are  representing them
for ads in a program to help them raise money for their club or any cherity they
mey choose,

You then ca2ll on all of the business end merchent men and sell them ads in the
program. Have the program printed and turn it over to the club., Then it remains
for you to present a good show for them. You do not have to worry over the sale of
tickets since that is up to the club to sell them in order to make their money.

This method will net you a large profit if you will spend about a week selling
ads, It is also a good idea to have a member of the club go along with you to help
boost the selling of ads and pay him for his time.,

HOY TO CREATE INTEREST
O R

The fast talking, loud dressed salesmen deys zre over and do not-get you very
far in the present day, The only way to sell a man on anything today, even a
Magic Act or Show, is to get that mans interest aroused first, then to have him ask
questions and last but not least to have something worthwhile‘to offer him for his
money. This is sound business advice that wor:s and pays off, year in and year out,

First, it is necessary to get the prospect to want to meet you. A telegram or
a long distance call will get more zttention for your first contect than anything
else. The long cistance call is the best in most cases. Arranse for a girl in an-
other city to cdo the phoneing for you to give the impression that you are in that
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city and she is your secretery. You supply her vith & list of places,and men to
cz11l and whet to say. After she-completes her task she is to phon§ Ene regults to
you, telling you whom to ecll on, vhat time and any other general information  she
receives on the calls. In czlling a prospect she seys that Mr, So end So ( wh§t
ever yo'r name is ) will be in towm on a certain dete znd would lile Eo call on @1m
in regerds to ( here she mentions a subject that is the mons hobby: }ou must find
out what his hobby is in advance. ) She says thet she isnft certein just vhat you
want to see him about except that several of your friends told you to be sure to
call on him vhen you were in thet city, and she would like to know what would be a
good time to call on him on that perticular dey. It is humen nature for a man to
like to hezr sbout his hobby in the middle of a business day, and he will wonder
vthat you want to see him about. As a result his curiosity is arroused until he
finds out., The idea of a secretary calling is that it gives him the impression you
are a business man like himself,

then youarrive for the appointment vou explain that while in this section you
vere told that he might be interested in heving some entertainment at the next
méeting of his hobby group, or thct the group might be interested in reising money
for the treasury, Do not say too much, just enough to make him ask questions. Once
they csk questions you have them interested and once interested they are easier to
sell, If his hobby group coes not uant-a show or there is no such organized group
( vhich you may have known all the time, but wanted to talk to him about & show for
his church ) you say that you are sorry you bothered him, and as an afterthousht...
you mention that perhaps his church would lilke to have a show to rzise money, etc,

PLAYING FAIRS

For Magic Acts playing Fairs is a field that has never been overworked yet it
is a worthwhile one. To pley Fairs you must, necessarily, have an illusion act
since you play on a large stage and your zudience is at a great distance in the
stands a2t the opposite side of the track. The pay on these dates is very good., On
most of the Fair dates you will heve to be booked through agents. On some smaller
Fairs you can book as a free attrzction right direct 2nd in some cases this can be
done with the larger Fairs, '

The Gus Sun Agency in Springfield, Ohio is one of the big bookers in this fi-
eld, es is the Hamid Agency in Chicago, Ill. In ecch issue of the Billboard Maga-
zine you will find a couple of pages of Fair news, ads of agents, and Fairs adver-
tising for free ects, etc.,, Fair bookings are usually mede meny months in advance,
Each year the Billboard Mzgazine has a special Fair issue and lists 2ll the Fairs
end their dates for that season. From this issue you ccn contact the fairs in what
ever section of the country you care to work in., Of course you can always find out
vhom to contect in your own county for your loczl county or stete fair.

If you do not have a big illusion zct you can go in for the many street fairs

run in small towms. You can arrange for local merchants to sponsor you es a Ifree-.
attraction at the street fair and sbove your platform have 2 bznner edvertising the
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firms that sponsored your free show to the public, In some places just one merchant
preferes to pey you to represent him alone, so it is best to cell on the big store
first,

PLAYING CHILDREN SHOUS
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This field, outside of the large cities, has been sadly neglected by meny Magi-
cians, It can be a highly profitable field if you go after it in the right mamner
and have z show that really entertains the kiddies, Some Magicians are better Idid-
d}e entertainers than they are for grownups, and of course the opposite is also true.

One good source of obtaining contacts is to put on a free show in & department
store toy center a few times with the understending that you can hand out literature
to the effect that you are aveilable for birthday parties et privete homes ete¢, Some
Megicians errenge for the store to act as their zgent and the store gets a percent-
age.

In most cities of any size each section of the city has its ovm newspeper., Ads
in the papers of the sections vhere the rich and middle rich live always peys divi--
dens. Once you zet the ball rolling in that section, and if your show is a good one,
one person tells enother and your dates build up into a yearly cycle,

Then you get a dete for a party, ask the host in advence to meke out 2 list for
you of the nemes and zddresses of the children vho will attend, as you want to send
each one a present to remind them of this particular party. Before the shou get
this list from the host., During the show when you have one of the children up to
help aslk them their name., Then get out your list, look &t it cnd say, "By golly,
that is your neme, 1lhen is your birthday?% M@rk down the date opposite their name.,
Then call off the names on the list having ea¢h child give their birthdate to you,
The children enjoy this and you ere sterting a collection of nzmes and addresses wi-
th birthdates so that you can list them end contect their perents a2 week or so  be-
forehthelr birthdey to suggest a Magician for!thelr perty., This pays big dividens
in shows,

i
!

Still another source to obtfain booklngséls to arrenge for a store that handles

pcrty supplies to act as your agent, Uhen peonle come in to buy supplies for part-
ies they can suggest your show for the party,

An a2dvertisement in the yellow pejes of the telephone book is also mohey well

__.-8pent.,




BEST METHOD OF BOOKING SCHOOL ASSEMBLY SHOWS
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There is usually much competition in this field., Still, new acts come into
the field every yezr end if they dont mind working eight hours a day and can put on
2 good show they usually mske a success of it, For this perticular field you mst
have a car to get anyplace at all.

After deciding upon a section or city, call on tie Superintendant of Schools
and sell him on the idez of sponsoring your show for that section or city. The show
is to be sponsored by the P,T.A, or each school, The children ere usually charged
from fifteen to twenty five cents azdmission end the money is split fifty-fifty with
the school, Some Magicieans tele sixty percent and give the school fourty percent.

To have = good selling point for your shoir, have something in it of a scienti-
fic neture, such as'a black light demonstretion with a2 lecture telling how it is
used in police work, etc, Still another idea is to build your tricks and patter ar-
ound & safety theme bringing in features of traffic safety, safety around the home
and school, A feature like this rather than straight Magic will sell the superine
tendant on your show, Uhen you call on him, first mention & scientific demonstra-
tion or safety show for the schools along with Megic to help interest the children
in the show, After selling him on the idea get z letter from him to the effect
that you have his 0.X.

The next step is to call on the various schools, showing the letter and infer-
ing that the superintendant of schools sent you to zrrange for the show to be put
on &t their school. It is a good idez to have some hend bills for the teachers to
pass out to the students and 2lso supply them writh 2 teck card or two to be placed
on the bulletin board to zdvertise the show, Some Megicians also go around to the
rooms in the schools and do a couple of tricks to build interest in the shovr,

This type of show is put on during school hours., In this wey the - children
will buy ticliets end go in order to zet out of stzying in cless, You cen-do as
many &s two or three shows a day.

This type of show should run ebout zn hour. Be sure that you have no smut or
off color tricks or patter, Flenty of comedy triclks, et least one or more tricks
with livestock, end tricks where the children come up-and help you are all musts
for an assembly show. Do not go in with a brief case, a piece of rope and cards,
Give them apneratus, They like it., Useing apperztus melies it appeer to the school
officials that you are giving them something for their money.

T TQ}GET A LIST OF SCHOOLS
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In verious towms and cities this is different, The best znd quickest way is
to contact the superintendant of schools and he will be able to tell you vhere to
ge; a list of the schools in that section as 1wll as the number of pupils in the
schools,
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After getting.your list, meke up & route with the 2id of a city directory or
county map. You cen then spend a few days going eround and arranging your booliings.

Some Magiciens who heve full evening shous zrrange with the larger schools to
heve the P.T.A, sponsor an evening show, After seeing your assembly show the kid-
dies go home and tall ebout it thus encouraging a gooc ettendance at the evening
show, At times you cen arrange for the teachers to have the children sell  ticlkets
2t their homes and you can zive a prize to the one who sells the most tickets.

THURSTON'S SECRET FREPARATION
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Yany have found thot to get the best-results from your audience you should en-
ter looking full of pep znd energy., This, we micht say, gets the audience on the
edge of their seats to pay close attention., The lete Howzrd Thurston was a2 believer
in this,

Here is what he would do before going on stage. A few minutes before going on
he would jump up and down, exercise his arms-and legs and keep saying, "I feel good.
I heve a wonderful zudience to play to todey, etc." In this way he would come out
on the stzge wide awake, full of energy and vim and be in the proper frame of mind.
Believe it or not an audience cen sense your feelings just as you can sense whether
or not you are going over, Anyone who cannot sense how his audience is rezacting
lacks something and should give up show business,

HOW TO ORIGINATE TRICKS

IHEREEEEERERREEREEREEE
-The writer has been most successful for over 30 years in worlking out new eff-
ects, tricls and veriations and all by a most simple rule,

First, male out a 1list of all the principles in lMagic that you know. These may
ineclude black art, mirrors, double walls, body load methods, threads, etc, Second,
meize a list of the effects of which you like the method employed, the features, and
the eudience rezction. KXeep up on ell lete scientific discoveries, novelties, and
toys thet come out. All of these mey have a2 principle of mechanical fezsture which
czn be used in a trick,

The best method to vorl: out a newr trick or effect is to start just the opposite
from the wey most trould thinl:z, Aluays stert off by figuring vhat type of effect
you would like to have. After getting the effect in mind go over your list and picl
out the method best suited to this effect according to the conditions under which
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you have to work. If you fail to get a method for this eflect just jot it doom in
¢ note book, ZIvery weck or so go through your notes of effects end on one of these
occesions you will be surprised to {ind thet the perfect method for deing it will
come to you. ith many effects mcrized in your note bool you rill always be able
to hit on a solution for one or more of them from time to time as you refer to the
book,

Thenever you buy a trick and do not like it, it will often give you an idea of
how you would lilie for it to work. On going through your list of methods you may
find the proper method for worlking it according to your particular style.

Also, vhen you see other lfzgicians work and see an effect you lilke but do not
like the way it vorks or is being done, meke a note of it, You can then work out
a good method,

OW TO "'RITE YOUR OWN PATTER
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" The wwriting of your own patter is very simple once you go zt it in the right
way. This formuls is sure fire,

Have a lerge notebook and in this, under the proper headings, write dowm any
jolzes, quips, unusuel stories or tales that you read or hear from time to time. Li~
st jolzes from joke books, ideas from funny books, words from the cictionary thet
sound strange or smeclk of mystery, ideas or just short quips from megic patter bo-
oks, 1Grant!s Patter Foliot is ideal for this es it has quips on verious items us-
ed in Megic and you czn base your patter zround these quips.

tlith the above system you have basic lines for your patter listed under pro-
per headings for quick reference, No one should use znother vpersons patter or take
patter out of books word for word, It does not worl out znd the patter does not
£it you. e will szy that you want to write patter for the Chinese Sticks, some
sort of dramatic patter, Look in your note book for some unusual piece of neus of
an oriental ncture or some oriental sounding iords to weave your story sround, For
example, you may find a note in your boolk zbout an ezrth quelie in = western city
recently vhere every home on one street was destroyed except one., Change the loczl
to China and tell of-a Chinese legicizn who otmed a wonderful peir of wands, wends
with strings in them, one short string end one long string. Say that these wands
and strings contained lagical forecasting powers., Daily he would pick upthe sticks
et prayer time snd pull the short string and the long would become short, If this
happened there was nothing to worry about, Relate that you had wetched him go the
rough this procedure time and time agein and that you were of the opinion that it
wes ouite a foolish thing since you were certain thet the string ran dovm one stick
end up the other, However on one occasion you were amezed to see him hold the
sticks apart and they st31l worked, Once while wetching him you sey him pull dowmn
on the short string and the long one did not get short. Iater he told you thet it
was a sign of an earthqualie and that he end his family would have to stert to rein-
force their home to stand the shock of the quake. Say that you asled him what he
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would dc the next time he wanted to use the sticks and he replied, "tatch.!” He took
a hair Trom his head =nd tied cn end of it to the top of each string., Pulling on
the hair both strings became short. Then he pulled dovm on one and he was beck
wvhere he sterted 1rith one long and one short string. Leter on there WAS an earth-

quake and his home was the only home that was not damaged.

Here is another example. Ve will say that you are going to do a trick with
Jumbo cards, I have taken a cuip from my patter folio around vhich you could build
your patter., The quip is, "This is the size cards I use when I am playing for big
money, Bubt I believe I can loose just as much money with the smaller ones." To tie
the line in directly with the show you would use it like this, ¥This is the size
cards I use vhen I pley for big money. The other day I heard thet ( nzme of one
of the club members-) was in a game and got stung since they were playing with Bee
playing cards, etc.,etc,

CORRECT VAY HX'PN TIZE A RABBIT

L St JAYRYRURY
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Like regular hymotism, most people give you a long song and dance of how to
go about hypnotizing a rabbit, It can be told in a few simple words so you can
vorlk it immediately.

Naturally you do not use a wild rabbit for this., The one which you use in
your show or one thot is used to you end fairly teme will do. Plece a pillow on
the table in front of you and crease it dowm the center., Pick up the rabbit and

hold him for e few minutes so that he settles dovm from the 1lift, One hand takes
hold of his head at the same time pulling back and holding down the rabbits ears
against the-beck of the head, The other hand holds him at the opposite end. In
other words, the head and ears are in one hand so that the head rests in the yalm
of the hand, His rump is in the other hand, The fingers of this hand should come:
up and steady his hind feet. Slouly turn him back dowm, starting with the head
down and over, Hold him for a few seconds in this position and then lower him to
the pillow so that he rests in the crease. Do not let off the pressure of the ha-
nds at first, Steady his head and feet upright and gradually release the pressure-
until your hands come completely airay. He will ley there and go into a deep sleep
almost immediately and stay in that position for an hour or more if you desire, To
revive him, walk over and as one hand openly snaps fingers the other secretly ldcks
him off balance end he will hop up and be most lively.,

It is-most elfZective to use this in a show. I understand that Ted Huber of
Pittsburgh, Pa., hypnotizes a rabbit at the stert of his act and has him sleep in
full view during the act.

At the rinish he snaps his fingers as above and the bunny hops up.
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PUBLIC ITY GAG
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Here is a mublicity geg used by a few Magicians which usually gets them a write
up in the paper. It depends on the lagician being the apparent blunt end of  the
joke and this is news,

llhenever a reporter happens to be zround to write up the show that you happen
to be in, or =t a Mzgicians convention vhen a reporter is around see to it that you
come through where he is, apparentl/ not ¥nowing he is a reporter, Ask if any of
them heve seen a rebbit running around lately, as you have lost your rabbit thet you
were going to use in the show that evening.

The reporter usually géts a kick out of you loosing your rabbit and will write
it up useing your name, etc,

THE £200,00 SHOW PLAN
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This is a good method to be used in a small town of a thousand up to ebout
twenty five or thirty thousand population.

There is much talk and publicity these days zbout youthful delinquency and any’
plan that will help out on this problem is always of interest to perents, wmerchants,
and business men of any town.

Call on the Mayor of the town and explain that you zre malding a tour to  help
out the delinquency problem of the country in small towns thet have not had the op~-
portunity of overcoming it that the larger towms have had. State that you can put
on a show in their towm to raise money for sporting ecuipment for the underprivlieged
children or to start a fund for a play ground or ball field or for baslket ball equi-
pment, etc, Bring out the fact that it has been proven thet sports help to keep a
childs mind occupied, teaches them to play the game fair, and to be able to be a
looser as well as a winner znd prepares them for later life vhere they too will loo~
se out on various things in life as well as in sports, lMention that some of the
greatest men of the country have been famous in some sport or other and that it hel-
ped them out in later life.

State that you will present a show to be backed by the merchants, business men
and clubs of the towm, a Magic show that appeals to all ages, The merchants, busi-
mess men and clubs are to sponsor the show and do the selling of tickets and you
will spll’o fli‘ty-fl ¥y with them, Have the mayor supply you with a letter stating
thet he is in favor of the idea and also have him appoint a committee of men to
help put it over,

Then you have him arrange a meeting, which you attend, of the conmittee, mer-
chants, business men and clubs, You explain that each group should talke a certain
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number of tickets and those that they do not sell they should pay for to help the
cause along.

Some merchants can give the tickets avay with purchases to help boost  their
business, The store from which the sporting equimment is to be purchased will us-
ually take a large block of ticlets, Under this set-up the newspaper will play it
up with plenty of publicity.

Again let me scy...'Give them a good show" and you can come baclk again next
year,
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